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AKTUBATOP IMPOLOAX. KAK CTATb «3BE3OU MPOOAX»

TpeHuHe nocmpoeH Ha peanu3ayuu koHuenuuu 3-x AAA. Adanmauus npodasua, Akmyanu3sayusi npodykma u
Akmueauyusi knueHma. TpeHuHe rnpedHa3HaqyeH 01151 MeHedXepoe o rpodaxkam.

BA>XHOQ!!! B mpeHuHae yyacmeayrom gedyuue crieyuanucmeal ro rnpodaxam U rpuanawieHHbIe Kosneau, KomophbiM
ylariocb Ha ripakmuke dokazamab, 4mo MOXHO ripodasams & 2-3 pasa bosnbwe, 4yem amo desatom dpyaue

LEJIb TPEHUHIA

MNMomoub MeHemkepam Mo nNpoaaXkam OCBOMTb HOBYIO MOLLAroBYHO
TEXHOMOro paboThbl C KNMEHTAMN OT MOMEHTa BbiGopa KOHTaKTa [0
3aLUMTbI KOMMEPYECKOro NPEeaIoKEHNs 1 NOCT-NPOAAXKHOIo
COMPOBOXOEHWS.

NPOLECC
TpeHWHr CoCTOUT U3 NATU MOAYNen:

- Modynb 1. [lodzomoeka Kk npoeedeHuUr0 ecmpeyu

B naHHOM Moayne packpbiBalOTCH OCHOBHbIE TEXHOOMMU
camomoTuBaumm npogasLos (Nnpuembl OKK, «Barnsag n3 3aputensHoro
3ana» un Ll,p.), 3aKnagbiBaeTCcd NoHMMaHue cTUnen KOMMYHUKauunn ¢
KNMEHTOM M coBCTBEHHOro noeeaeHyeckoro ctuns. OTpabaTbiBatoTcs
HaBbIKXN MaKCUMarbHO TOYHOMN I'IOJI[CTpOVIKI/I noa 30Hy KOMq)OpTa KnneHTa And OOCTUXeHUd 6bICTp0FO 1 NOJTHOIo
B3aMMOMNOHUMaAHWNA.

- Modynb 2. opmupoeaHue KOHCMPYKMUBHbIX (0oeepumesibHbIX) OMHOWeHUU C KITUeHmMoM
PaccmaTpuBatoTcs OCHOBHbIE NPUHLMMBI U MPUEMbI YCTAHOBIEHUS U Pa3BUTUSI MPOYHbLIX AEMNOBbLIX OTHOLLEHWI
CKITMEHTOM, MPUEMbI NPEOONEHNST HAMPSPKEHNS U HEAOBEPUS! C ero/ee CTOPOHbI, a Takke 3eKTUBHbIE
METOAUKN HaNaXmBaHsi NPOAYKTUBHBIX AEMOBbIX OTHOLUEHWIA C MAPTHEPOM.

- Modynb 3. U3yyeHue KOHKYypeHMHoU o6cmaHOoe8KuU.

OTan nsy4yeHns obctaHoOBKM TPeOYET UCMONb30BaHMS LENOro psiaa HaBbIKOB M NPUEMOB, MO3BOMSIOLLMX BbISIBUTL BCE
hakTophbl, KOTOPbLIE MOTYT NOBMMATL HA PeLLUeHUe KIMeHTa NpMobpecTn TOT UM UHOM NPOAYKT unn ycnyry. Ocoboe
BHMMaHWe yaensieTcs Bonpocam aHanm3a pblHKa U KOHKYPEHTHOW cpefbl, aHanM3a BO3MOXHbIX/pearbHbIX
noTpebHOCTEN NOTEHLUMANBbHOMO KIMEHTA, a TakKe OLeHKe rOTOBHOCTM KINeHTa K pearnbHoi caenke. PopmmupoBaHme
notpebHOCTEN, OTBEYAOLLMX UHTEPECAM NPOAaBLa - AMarpaMmma MHTEPECOB M MOLLAroBbIV NiaH.

- Modynb 4. jeHHocmHoopueHmMupoeaHHoe npednoxeHue. Kak cghpopmupoeams u kak pabomamsb
CB803PaXKeHUsIMU.

LIeHHOCTHOOPUEHTUPOBaHHbLIN NOAXon K YOexXaeHnto knueHTa. AKTyanusaums ons pasHbiX TUMOB KIMEHTOB. 2

BMAa LeHHOCTU. Micnonb3oBaHue AaHHbIX MONyYeHHbIX Ha NpeablayLleM aTane B3aumMoaencTBUS.

- Modynb 5. ConposoxdeHue coesnku

TexHonorus MU JIAP ansa ykpenneHns ganbHenWwmnx B3auMOOTHOLLEHUI C KNMeHToM. [locT-npogaxa - 30Ha
OTBETCTBEHHOCTU NpoasLa unm cepeuca? Kak rpaMoTHO BbICTPOUTbL MOCT-MPOAAXHYH NOArOTOBKY C y4eTOM
CTPYKTYP KOMMNaHWUW..

PE3YJIbTAT

YYacTHUKM TPEHWHra Nosy4yalT MOLLHYI0 TEXHOMOMMI0 paboThkl C KNMEHTOM, KOTopasi NO3BONSAET NOBbLICUTL
o6bembl Nnpogax Ha 30-40% (cornacHo NpoBeAeHHbIM UCCrefOBaHUSM) U CUNbHbIE CTUMYMbI ANS
He3amMeanUTenNbHbIX JENCTBUN.

NMPOL4OINKUTEIIbHOCTb TPEHUHIA
2 gH4 (16 4).
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